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Ibero-American authors and deals with a great number of court decisions and arbi-
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by the highest National Courts and ICC Arbitral Tribunals. This work offers the 
solutions developed by the Ibero-American laws to specifi c events related to the 
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approach taken should be useful for any law practitioner and researcher looking 
for a straightforward and well-supported legal answer to any of the topics covered 
here.
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About the Series
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International Commerce and Arbitration is a new book series set up with the aim of 
establishing a collection of prominent studies in international commercial law and arbitration, 
aimed at practitioners (e.g. solicitors, in-house counsel, attorneys, arbitrators), in addition to 
scholars involved in the research and study of international commerce and arbitration.
The series will be a useful source of information for those interested in the latest developments 
in international commercial law and arbitration. All volumes in the series have been peer 
reviewed.

Prof. Dr. iur. Ingeborg Schwenzer, LL.M. is Professor of Private Law at the University of Basel, 
Switzerland; former Dean of the Faculty of Law. .
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